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Reading this report

The data retains its stated period, currency and measurement scope. ExpandOcean Views
interpret the commercial implications of each analytical module. Sources are linked beside
factual claims. Data cutoff: 16 October 2026.
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1 Market structure

Spain offers a substantial, diversified European market rather than a single
concentrated buying centre. INE counted 49,128,297 residents on 1 January 2025, up
1.0% in a year. Catalonia had 8.12 million people, Andalusia 8.68 million, Madrid 7.11
million and the Valencian Community 5.43 million. This distribution matters
commercially: Madrid is a national business and distribution node, while Barcelona/
Catalonia, Valencia and Andalusia each combine significant consumer populations with
distinct port and industrial ecosystems. These are population counts, not estimates of
addressable buyers. [1]

Spain’s GDP was €1,687,152 million at current prices in 2025, with real volume growth
of 2.8%; GDP per capita was €34,210 at current prices. Eurostat’s provisional
purchasing-power-parity comparison placed Spanish GDP per capita at 92% of the
EU-27 average. These separate indicators show an economy with meaningful scale and
income, but a below-EU-average per-capita level; neither aggregate GDP nor the
national average predicts an individual importer’s budget. [1]

The economic structure is service-led: services made up 68.4% of GDP by the supply
approach in 2025, industry 14.2%, construction 5.3%, and agriculture, forestry,
livestock and fishing 2.7% (with 9.4% taxes less subsidies on products). Spain therefore
combines consumer-facing demand with supply-chain requirements in industrial
production, construction and agri-food. Regional demand can vary with industry mix,
infrastructure and seasonal tourism rather than track population alone. [1]

Spain also functions as a gateway inside the EU customs territory. Once goods from
China are imported, duties paid and import conditions met, they can circulate within
the Union without further customs duties or border checks between Member States.
Ceuta and Melilla are expressly outside the EU customs territory, so mainland/EU entry
assumptions should not be applied automatically to those enclaves. [7]
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Spain’s demand is distributed across regions and sectors

A national market approach should distinguish where buyers operate and what supply chain
they serve. The four largest population centres provide scale, but industrial and logistics
clusters can matter more than headcount for B2B purchasing. Madrid’s national role does
not erase the significance of Barcelona, Valencia or Andalusia. Treat Spain as the first point
of EU customs entry only where that matches the buyer’s actual distribution plan; legal EU
circulation begins only after compliant import clearance.

2 Purchasing power and finance

Purchasing capacity is solid in aggregate but should be assessed at buyer level. The
2025 GDP-per-capita figure of €34,210 is a nominal national average; the PPP figure of
92% of the EU average adjusts for price-level differences. Neither is disposable income
or company cash flow. INE reports household saving at 12.0% of disposable income in
2025, down 0.7 percentage points year on year, and household/NPISH net lending of
€48,664 million. This points to continued aggregate household saving, not a guarantee
of discretionary spending or smooth payment by a particular importer. [1]

For commercial proposals, budgets and quotations should be expressed in euros and
distinguish product price, freight, insurance, duty, import VAT, clearance and inland


https://www.ine.es/en/prodyser/espa_cifras/EEC_FULL_PUBLICATION_26.pdf
https://www.ine.es/en/prodyser/espa_cifras/EEC_FULL_PUBLICATION_26.pdf
https://www.ine.es/en/prodyser/espa_cifras/EEC_FULL_PUBLICATION_26.pdf
https://trade.ec.europa.eu/access-to-markets/en/content/eu-market-0
https://www.ine.es/en/prodyser/espa_cifras/EEC_FULL_PUBLICATION_26.pdf
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delivery. A low ex-works or FOB offer is not a landed-cost quotation. The amount of
import VAT depends on customs value, customs duties and supplementary costs
through the destination, while the importer’s ability to recover input VAT depends on its
tax status and correct documentation. [8]

Spain operates within the euro area. For a Chinese supplier and Spanish buyer, the
main payment exposure is often not a local-currency conversion but the agreed timing
and allocation of foreign-exchange, bank, documentation and counterparty risks.
Quotation validity, deposit/milestone terms, inspection release triggers, documentary
requirements and who bears transfer charges should be settled before production. For
larger or repeat orders, buyer creditworthiness and payment behaviour are distinct
due-diligence questions; national savings or GDP data cannot substitute for them.

ExpandOcean View

National prosperity does not equal buyer liquidity

Spain’s 2025 nominal GDP per capita and household saving rate are context, not credit
scores. A buyer’s actual purchasing capacity depends on turnover, inventory cycle,
financing and payment terms. Build a landed-cost view in euros and agree currency,
payment milestones and document requirements before commitment; do not infer payment
reliability from country-level averages.

3 China supply and procurement competition

Spain’s official customs-based trade report provides a clear, current indicator of China’s
role. In July 2026, Spanish imports from China were €4,849.2 million, 11.9% of all
Spanish goods imports that month; Spanish exports to China were €701.9 million, 2.0%
of exports. These are monthly declared goods-trade values, not annualised forecasts,
not services, and not a complete measure of indirect sourcing through other EU
countries. The bilateral deficit for July was €4,147.3 million. [2]

For the first seven months of 2026, Spain’s declared goods imports from all origins
totaled €274,592.4 million, up 5.3% year on year, while exports totaled €236,587.4
million, up 2.2%. These are Jan-Jul cumulative values, not full-year outcomes. For the
full calendar year 2025, declared imports were €444,146.4 million (up 4.6%) and
exports €387,091.6 million (up 0.7%). The ministry’s customs series labels these
provisional declared figures; its estimated total trade series, including estimates for
below-threshold and non-declared intra-EU trade, differs. [2]

Supplier competition therefore comes from established China-linked supply as well as
EU and other international sources. Spanish buyers may source directly from Chinese
manufacturers, use sourcing agents or trading companies, or purchase from EU
wholesalers that already carry stock and compliance documentation. The opportunity
for a sourcing-coordination service is not simply to locate a lower factory price. Buyer
decisions can turn on repeatable specifications, sample-to-bulk consistency, traceable
testing, production visibility, usable paperwork, consolidation and landed-cost
predictability. Those are commercial decision factors, not claims of ExpandOcean’s
existing Spain presence or customer base.


https://trade.ec.europa.eu/access-to-markets/en/content/value-added-tax-1
https://comercio.gob.es/ImportacionExportacion/Informes_Estadisticas/Documents/informe-mensual/Informe-Mensual-de-Comercio-Exterior-ultimo-periodo.pdf
https://comercio.gob.es/ImportacionExportacion/Informes_Estadisticas/Documents/informe-mensual/Informe-Mensual-de-Comercio-Exterior-ultimo-periodo.pdf
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The trade figures are reported by Spain’s Secretary of State for Trade using customs
declarations and do not identify the ultimate buyer, supplier, sales channel or whether
goods are inputs, finished goods or re-exports. They should not be interpreted as proof
of demand for any particular category. China-origin trade is also subject to correct
origin, tariff classification and any product-specific trade-defence measure. [2] [6]
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China is already an established sourcing origin

July 2026 customs data show China supplied 11.9% of Spain’s declared goods imports for
that month. A new sourcing relationship must compete on dependable execution and full
landed value, not on country-of-origin novelty. Buyers’ existing supplier networks may
already solve price and availability; the commercial distinction is control of specifications,
sample approval, quality checks, shipment coordination and evidence that the delivered lot
matches the order.

4 Channels and payments

Spanish routes to market range from direct B2B sales and distributors to retailers,
marketplaces and direct-to-consumer ecommerce. Ecommerce is material, but
published channel statistics need careful dating and definitions. The US Department of
Commerce’s Spain guide, last published 31 July 2024, reports CNMC data that
ecommerce turnover in 2022 reached €67 billion, up 25% from 2021, and 5.7% of GDP.
In that year’s geography split, 31.5% of revenue was domestic Spanish-to-Spanish
activity, 10.4% foreign-to-Spain, and 58.1% Spain-to-foreign markets. These figures
describe turnover flows, not domestic retail sales alone. [5]

The same 2022 guide reports that 22% of Spanish companies sold online via websites
or apps. It identifies Amazon.es as the most visited marketplace (54% of marketplace
hits in the guide’s cited survey), followed by AliExpress (18%) and El Corte Inglés (6%).
These dated figures are not current market shares, and visits are not transaction value.
The guide describes debit cards, digital wallets—especially PayPal—and credit cards as
commonly offered payment methods; this should be treated as a dated snapshot, not a
ranking of 2026 payment mix. [5]

For sourcing services, the commercial implication is channel-specific product and order
readiness. A marketplace seller may need smaller replenishments, packaging and
product identifiers appropriate to online fulfilment; a chain retailer or distributor can
impose its own vendor onboarding, label, packaging, insurance and delivery
requirements; industrial buyers emphasize technical specification, production approval
and continuity. A marketplace listing does not transfer the importer’s regulatory
responsibility to a supplier or platform.

ExpandOcean View

Channel choice changes the procurement brief

The 2022 ecommerce evidence shows a sizeable digital channel, but does not establish
present-day market share or supplier demand. For a marketplace-led seller, sample speed,
packaging, identifiers and replenishment flexibility can dominate. A distributor or industrial
buyer may place greater weight on documentation, batch controls and delivery reliability.
Confirm the buyer’s actual route to market and channel-specific terms rather than treating
Spain as one retail channel.


https://comercio.gob.es/ImportacionExportacion/Informes_Estadisticas/Documents/informe-mensual/Informe-Mensual-de-Comercio-Exterior-ultimo-periodo.pdf
https://taxation-customs.ec.europa.eu/online-services/online-services-and-databases-customs/eu-customs-tariff-taric_en
https://www.trade.gov/country-commercial-guides/spain-ecommerce
https://www.trade.gov/country-commercial-guides/spain-ecommerce
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5 Industrial demand

Spain’s industrial base is smaller than services by GDP share but remains a significant
procurement market. INE’s Industrial Production Index (IPI) for August 2026 showed a
1.5% annual increase in the seasonally and calendar-adjusted index and a 1.6%
increase in the original index. Within the adjusted series, capital goods rose 0.9%,
intermediate goods 2.0%, energy 4.7%, while consumer goods fell 1.0%. The IPI
measures monthly volume evolution of industry excluding construction and surveys
more than 11,500 establishments; it is not a measure of output value, purchasing
intention or the whole economy. [3]

Those mixed results are more useful than a broad claim of uniform industrial growth. In
August 2026, the positive intermediate-goods and capital-goods readings indicate
activity in supplier and investment-goods segments, while the weaker consumer-goods
reading cautions against assuming strength across every manufacturing category.
Sector composition is diverse, including automotive and components, chemicals, food
processing, machinery, electrical equipment and construction-related industries. The
data do not identify what any industry imports from China.

For procurement support, industrial requirements commonly turn on defined tolerances,
material and component traceability, approved samples, change control, test reports,
agreed inspection plans, packaging for transport and delivery scheduling against
production plans. B2B sample approval is therefore a controlled technical decision
rather than merely a consumer preference exercise. Where goods are machinery,
electrical equipment, chemicals, food-contact items or safety-related products,
compliance screening needs to precede sourcing and quotation rather than be added
after supplier selection.

ExpandOcean View

Industrial demand is selective, not uniform

August 2026 output growth in intermediate goods and capital goods coexisted with a
decline in consumer goods. The index is a production measure, not a purchasing forecast.
Supplier research should start with the buyer’s product specification and production use,
then test capacity, material consistency, change control and delivery schedule. A national
industrial rebound alone cannot validate demand for a specific imported component.

6 Import tariffs, taxes and customs

Spain applies the EU Common Customs Tariff to goods imported from outside the Union.
There is no defensible single “Spain tariff” rate for China-origin goods: duty depends on
the correct Combined Nomenclature/TARIC classification, customs value, origin and any
applicable preference, quota, suspension, anti-dumping/countervailing duty, safeguard
or restriction. The European Commission’s TARIC database is updated daily and
integrates tariff and commercial measures; it explicitly excludes national VAT and
excise rates. Confirm the code and measures on the date of entry rather than relying
on a generic rate or supplier’'s estimate. [6]

For standard commercial consignments, customs declarations and supporting
documents need consistent descriptions, classification, origin, value, quantity, weights,
consignee and supporting certificates. The Single Administrative Document (SAD) is the
import declaration framework described by the Commission; a customs representative


https://www.ine.es/dyngs/INEbase/en/operacion.htm?c=Estadistica_C&cid=1254736145519&menu=ultiDatos&idp=1254735576715
https://taxation-customs.ec.europa.eu/online-services/online-services-and-databases-customs/eu-customs-tariff-taric_en
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may lodge the declaration, but importer obligations and accurate data remain material.
Customs value is not simply a factory quotation: freight, insurance and relevant
additions are treated under customs valuation rules. The import VAT base includes
customs value, customs duties and other import taxes, plus supplementary costs to the
place of destination. [8]

The EU’s general low-value customs-duty exemption changed on 1 July 2026. The
temporary €3 duty applies per tariff-classified item, not per parcel, for qualifying
distance-sale consignments valued up to €150 imported from outside the EU; it is
stated to run until 1 July 2028. It applies regardless of VAT scheme, with exclusions for
qualifying preferential-trade-agreement or customs-union goods under the stated
conditions. The seller/importer or their relevant representative is responsible, not
ordinarily the consumer. Product identifiers can be declared voluntarily from 1 July 2026
and become mandatory from 1 November 2026 under the Commission guidance. Do
not treat this as a general €3 levy on ordinary bulk B2B shipments. [4]

Spanish VAT varies by product and territory; the Commission’s page identifies Canary
Islands, Ceuta and Melilla as outside the EU VAT territory. Apply the current Spanish
national rate for the exact goods and transaction rather than assuming the standard
rate or that VAT is included in a quoted customs duty. Reduced rates and special
territory rules require product-specific confirmation. [8]

ExpandOcean View

Classification and shipment design determine landed cost

Tariff is an item-level legal result, not a country-wide percentage. A mistaken code or origin
can change duty, trade-defence exposure and required controls, while VAT is calculated on a
broader base that includes eligible costs to destination. For low-value distance sales, the
2026 temporary €3 rule is per tariff item and has explicit conditions. Validate the customs
route and shipment model before comparing supplier quotations.

7 Technical and consumer compliance

Market access depends on product rules, not only customs release. The EU General
Product Safety Regulation (GPSR) has applied since 13 December 2024 and establishes
a general safety requirement for consumer products sold offline or online. It
complements sector-specific harmonisation legislation—for example, for toys,
cosmetics and personal protective equipment. Where specific EU rules apply, the
product may need conformity assessment, technical documentation, appropriate
declarations, marking and traceability; CE marking is required only for product
categories covered by relevant harmonisation legislation, not as a generic quality label.
[9]

The GPSR calls for risk assessment and safe products, and assigns responsibilities
throughout the supply chain. National surveillance authorities may sample products
online and in stores and can require border rejection, withdrawal, recall or sales bans.
The EU’s 2026 low-value-duty notice cited a 2025 EU-wide inspection exercise in
cosmetics, PPE, food supplements, toys and electronics in which more than 60% of
checked products failed standards, including missing labels, prohibited ingredients or
absent safety records. The finding is limited to inspected samples/categories and is not
an estimate that 60% of all goods fail. [4] [9]


https://trade.ec.europa.eu/access-to-markets/en/content/value-added-tax-1
https://taxation-customs.ec.europa.eu/news/guidance-and-legal-text-temporary-flat-fee-low-value-imports-which-will-apply-until-1-july-2028-2026-06-08_en
https://trade.ec.europa.eu/access-to-markets/en/content/value-added-tax-1
https://commission.europa.eu/business-economy-euro/product-safety-and-requirements/product-safety/general-product-safety-regulation_en
https://taxation-customs.ec.europa.eu/news/guidance-and-legal-text-temporary-flat-fee-low-value-imports-which-will-apply-until-1-july-2028-2026-06-08_en
https://commission.europa.eu/business-economy-euro/product-safety-and-requirements/product-safety/general-product-safety-regulation_en
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Labels, packaging and language obligations depend on the goods. The Commission’s
Access2Markets guidance lists requirements for food, footwear, energy-related
products, meat, textiles and wine, among other categories; packaging must meet
general environmental and consumer-health requirements. Additional destination-
country requirements may apply. Product-specific research should establish applicable
law, standards and tests before a supplier is approved. For goods sold to consumers,
product identity, manufacturer/importer details, warnings and instructions need to
match the actual sales configuration and language obligations. [10]

Operationally, request and verify the evidence behind a compliance claim: exact model
and factory, valid test reports, material declarations where relevant, risk assessment,
technical file, authorized representative/responsible-person details where required,
label artwork and batch traceability. A sample that passes visual inspection does not
establish legal conformity or prove that bulk production uses identical components.
ExpandOcean’s stated role in sourcing research, quotations/samples and quality/
logistics coordination can support evidence collection and inspection coordination; it
does not replace the importer’s or manufacturer’s statutory responsibilities.

ExpandOcean View

Compliance evidence must match the exact shipped product

EU rules reach both online and offline sales, and product-specific legislation can supplement
GPSR. A generic certificate, CE mark image or passing sample is not proof that the
production model, materials, label and technical file are compliant. Tie every report and
declaration to the correct SKU, factory and revision, and define who owns legal importer
responsibilities before purchase. This reduces avoidable holds and corrective work without
promising regulatory approval.

8 Logistics and commercial entry

Spain has significant maritime capacity. Eurostat reports that Spanish ports handled
18.8 million TEUs in 2024, the largest national total in Europe and 18.6% of the EU
total. Barcelona, Valencia and Algeciras were among the leading EU container ports;
Eurostat recorded year-on-year TEU growth in 2024 of 18.5% at Barcelona, 14.2% at
Valencia and 13.4% at Algeciras. These statistics describe port throughput, including
transshipment and empty-container movements, not direct China-origin imports or
guaranteed capacity on a specific service. [11]

A practical entry route depends on shipment size, urgency, inventory ownership and
intended delivery location. Sea freight usually suits planned volume; air and express
suit samples or urgent replenishment at higher cost. Port selection should consider
carrier service, sailing frequency, congestion, customs representation, inland distance
and final delivery rather than port rankings alone. Samples can be shipped separately,
but sample descriptions, declared values and product documentation should still be
accurate.

Commercial terms need to allocate responsibility clearly. State Incoterms® 2020 rule
and named place, who contracts freight and insurance, who acts as importer of record,
who pays duty/VAT, and when title and risk transfer under the contract. Incoterms
allocate specified delivery costs and risks; they do not determine product compliance,
ownership or payment by themselves. Compare like-for-like quotations on the same
specification, packaging, quantity, inspection scope, delivery basis and customs


https://trade.ec.europa.eu/access-to-markets/en/content/labelling-and-packaging
https://ec.europa.eu/eurostat/statistics-explained/index.php?title=Maritime_transport_of_goods_-_annual_data
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assumptions. Establish acceptance criteria, defect remedy, production-change approval
and documentary handover in writing.

ExpandOcean describes its service as China sourcing, supplier research, quotations and
samples, plus quality and logistics coordination. For Spain-bound work, a disciplined
initial engagement can map the buyer’s target specification and channel, screen
supplier capability, price comparable quotation bases, arrange sample evaluation and
plan inspection and shipping documentation. The buyer/importer remains responsible
for final purchasing decisions, classification, tax, regulatory obligations and the chosen
commercial contract. For a discussion, contact ExpandOcean.

ExpandOcean View

Spain combines port access with EU-wide onward movement

Spain’s large ports provide several possible sea-entry gateways, but throughput is not a
promise of a particular transit time or route. Select the port and Incoterm around the
buyer’'s warehouse, service schedule and customs plan. Once goods are released into EU
free circulation, movement to other EU Member States is simplified; Ceuta and Melilla
remain exceptions to customs territory. Keep importer, tax, inspection and final-mile
responsibility explicit.


https://expandocean.co/contact
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